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of Toronto (Oaken Equipment), and Sigismondo Calabro, site supervisor, for C. Valley Group.

C. Valley Group, a second-generation
family business celebrating 42 years
in business, has built and earned a
reputation for excellence in service and
professionalism. Their dedicated team
prides itself on expertise, passion, and
versatility, tackling projects ranging
from small asphalt patches to complete
roadway reconstructions while always
mindful of their client budgets.

From its modest beginnings when Car-
melo Calabro founded the company
in 1982, C. Valley Group has evolved
significantly. Today, C. Valley Group is
comprised of four divisions - C. Valley
Paving, C. Valley Asphalt, Done Rite,
and Done Valley Services - the company
offers a comprehensive range of servi-
ces including asphalt paving, concrete
works, pavement maintenance, grounds
care and snow and ice management.
Their clients include municipalities,
property managers, building owners,
school boards, new home subdivision
builders and many more. The entire
operation is complemented by their
own asphalt manufacturing plant, and
bulk salt and aggregate sales divisions.

When asked why they chose Bobcat®
compact skid-steers, Emilio Caruso,

general manager for C. Valley Group
replied, “We looked at many options for
skid-steers. Bobcat of Toronto was the
only one who came with all the right
answers to our questions and the equip-
ment that we needed. They delivered.
We decided on the Bobcat S76 and
S86 models. One of the machines will
be used on our asphalt removal crew
(prepping and removing concrete) and
one on our residential driveway paving
crew (grading and paving).”

Aaron Beckett, equipment manager at
C. Valley Group added that “we have
owned many other brands in the past,
but these newer models have way bet-
ter diagnostics, better cab features,
the clear poly side windows are much
better for safety, a very comfy ride con-
trol seat and the Bluetooth option is
more refined than others. | appreciate
that the arm doesn’t obstruct visibility
as much as other units we looked at.”

“A mutual friend referred us to Dalibor
Cegar, sales specialist for Bobcat of To-
ronto (Oaken Equipment). Kai Serensen,
president of Oaken Equipmentis also a
mutual friend that we buy our specialty
Boss Grip tires from. We make our
machine purchase decisions between
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January and April. This time is crucial
to us, and our decisions and delivery
need to be within this time frame and
our budget. Bobcat also has the best
lease program out there! Brandon
Kaschak, director of sales for Oaken
Equipment, helped custom tailor the
Power Lease to our needs.”

“Dalibor, Kai and Brandon are easy
people to deal with and truly listened
to our needs and met our demands.
Bobcat of Toronto was also great at
providing training and demoing the
machines with us. The whole process
was seamless for us and our shop. We
wanted responsiveness and answers
to all our questions - in other words,
we got great service, and Dalibor de-
livered! We would 100% recommend
him to purchase your next machine.”
- Emilio Caruso, General Manager at
C. Valley Group.

Thank you, Emilio and Aaron.




